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HELPING YOU DO THINGS THAT REALLY MATTER

Three Commodities
	


“This planet has-or rather had-a problem which was this: most of the people living on it were unhappy for pretty much of the time.  Many solutions were suggested for the problem, but most of these were largely concerned with movements of small green pieces of paper, which is odd because on the whole it wasn’t the small green pieces of paper that were unhappy.”  (Douglas Adams, Hitchhikers Guide to the Galaxy)

This is not to say in today’s rough and tumble markets that money is not important, it is the first commodity in today’s society.  But the modern media would have us believe that the world is coming to an end as we know it.  We must remember, their job is to get us to watch them, not to provide economic or investment advice. 

The most patient investors know that the prices of the securities they hold move more than the values of the underlying businesses.  It is the combination of both fear and greed that makes them move around as if they reflected the true value of a business. The real success or lack thereof could change in a 24 hour period.
Although we all know this to be true in our hearts, a market with volatility to break all records challenges even the toughest of constitutions.  Today the market traded in a 700 point range on the Dow Jones Industrial Average.  Even a couple of years ago that would have broken records, now it happens weekly.  

Why?  There are many theories.  Some of the people that we watch continue to blame the hedge fund industry, which uses significant leverage.  When these funds are facing trillions of redemptions, they in some cases must sell tens of trillions of dollars to raise cash.  Then, since they are leveraged, as the market goes down they must sell more to meet margin calls.  This process creates a dangerous spiral that we are all witnessing.

For long term investors this is noise, granted a lot of noise. Much like having a picnic at the end of an airport runway.  
In a market like this the only thing that “feels good” is cash.  It seems like everyone is panicking.  We agree to a certain degree and think that liquidity for the expenses that clients have for the next year or two should be in money market or CD’s and likely already is.  In portfolios for retired or near to retired clients there is an additional 1 to 3 years in fixed income.
This allows (at appropriate distribution levels) 4-5 years in the future before we need to even think about selling stocks to raise cash,  giving clients the valuable commodity of Time.

Time to let the panic of the markets subside and the economy to return to a more normal state.  Time for Banks to start loaning money to consumers and businesses again.  Time for sectors of the economy that are in trouble to get restructured and become profitable again.

This leads us to the third commodity that you need, confidence.  Keeping your head whilst those around you panic is not an easy thing to do.

No one can tell when the markets will bottom.  In fact, we need to try to avoid the short term news of falling prices and anchor our investment views to long term confidence that our country will not fail in whole. 
These are also times when it is very important for us to know what is going on in your life so we can plan accordingly.  We welcome your calls and meetings to help make these unpleasant times as tolerable as possible.  Remember you can always call Kim for an appointment or even a short conference call.  Phone: 303-985-9889
Hinds Financial Group continues to invest with the following tenets:

The Financial planning process is crucial and precedes investment decision making.  Long term investment success is predicated on three basic principals:
· Faith in the future.  Bolstered by headlines, sound bites and e-mail news flashes touting the crisis of the day it is easy to lose sight of the big picture.  There are problems, some of them pretty big problems, but despite the problems the future looks bright and if history is any indication the world and nations economy will grow.

· Patience.  Americans are the most impatient people in the world.  We want it now!  Financial media coverage of recent market volatility implies that action is needed to avoid disaster.  The reality is the opposite and investment success requires patience and a long term view.  It is scientifically proven fact that investment portfolios trying to time market ups and downs perform worse than those investment portfolios with the patience to ride out inevitable volatility.

· Discipline.  There is the saying “fail to plan is a plan to fail” what is unsaid in this saying is that not sticking to the plan is also a plan to fail.  Our goal is to develop an investment portfolio designed to meet long term financial goals and not having the discipline to stick to the investment plan will impede the ability to reach these goals.  Sticking to the plan requires discipline.

The laws of market volatility, market cycles and business cycles have not been repealed and recent market volatility is mild in comparison to past.  Long term investment success requires an ability to see beyond short term events and focus on long term goals.

As market events unfold we will continue to be vigilant and mindful stewards of the assets you have entrusted to us.
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Securities and advisory services offered through Financial Network Investment Corporation, member FINRA, SIPC, an ING Company.  Hinds Financial Group and Financial Network Investment Corporation are not affiliated.



Due to various state regulations and registration requirements concerning the dissemination of information regarding investment products and services, we are currently required to limit access of the following pages to individuals residing in states where we are currently registered. A Broker/Dealer, Registered Investment Adviser, Registered Representative or Investment Adviser Representative may only transact business in a particular state after licensure or satisfying qualifications requirements of that state, or only if they are excluded or exempted from the states Broker/Dealer, Registered Investment Adviser, or Registered Representative or Investment Adviser Representative requirements, as the case may be; and follow-up, individualized responses to consumers in a particular state by Broker/Dealer, Registered Investment Adviser, Registered Representative or Investment Adviser Representative that involve either the effecting or attempting to effect transactions in securities or the rendering of personalized investment advice for compensation, as the case may be, shall not be made without first complying with the states Broker/Dealer, Registered Investment Adviser, Registered Representative or Investment Adviser Representative requirements, or pursuant to an applicable state exemption or exclusion. 



For information concerning the license status or disciplinary history of a Broker/Dealer, Registered Investment Adviser, Registered Representative, or Investment Adviser Representative, a consumer should contact his or her stated securities law administrator.



Investment products and services from this representative(s) available only to residents of Colorado (CO).
Investments are: • Not FDIC Insured • Not Guaranteed by the Bank • Not a Deposit • Not Insured by any Federal Government Agency • May lose value. 
Securities and advisory services offered through Financial Network Investment Corporation, member FINRA, SIPC, an ING Company. 
Securities are offered through Financial Network Investment Corporation, a non-affiliated corporation,

 a registered Broker/Dealer and member of SIPC.
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